
Patricia MESLIER        +33 7 5483 6477 
Age: 46         +33 1 741 39 541  
 kettypatricia.meslier@gmail.com   
https://fr.linkedin.com/pub/patricia-meslier/4/a3b/105  
 
 

SALES – PROJECTS – MARKETING 

Performance – Development – Budget & Advertisement  
 

PROFESSIONAL EXPERIENCES 

 
 
SINCE JUNE2019: LA ZEBRA FACTORY, Expert in Business Development  

 

 

 

 
SINCE AUGUST 2018:     AIM CONSEILS, Business Consultancy 
 & 
 HELMSBRISCOE, Global Venue Finder 

 
 

  
MARCH 2016 to JULY 2018: Project Owner, ACentDanses, a new concept of Sport & Services  
 
 
JULY to DECEMBER 2015:  Servcorp, the global leader in the Executive Suites and Virtual Office industry 
 

   Sales & Marketing Manager, Servcorp Centre de Conférences Edouard VII 
  Based in Paris 
 
JULY 2001 to JANUARY 2015: The Regus Group, global provider for flexible workspace 
 

 
 
Jul. 12 – Jan.15  ‘Non Residential Business’ Director, Regus France SA 
 Based in France 
 
Apr. 10 – Jul. 12 EMEA ‘Short Stay’ products Sales Director, Regus Hellas 
 Based in Greece 
 
Aug. 08 – Mar. 10 EMEA Sales and Service Centre – ‘Short Stay’ products Manager, Regus BV  
 Based in Netherlands 
 
Jan. 07 – July. 08 Meeting Room & Video-Conference Sales Manager – France, Regus France SA 
 
Jan. 03 – Dec. 06 Meeting Room Sales Leader – Paris, Regus France SA 
 
July 01 – Dec. 02 Conference Manager Paris, Regus France SA 
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APRIL 2000 to JUNE 2001: Euronet Worldwide Inc., global provider of electronic payment and transaction processing 
solutions 

 
 
Dec. 00 – June 01     Development Manager 
Apr. 00 – Nov. 00 Sales Executive 
 
 
SEPTEMBER 1999 to APRIL 2000:  Sales Executive, ‘The Paris Residence’, 4* TIME-SHARE Residence, a company of 

The Edinburgh Residence group 

 
NOVEMBER 1998 to AUGUST 1999: Sales Executive, CaféBar France, a company of PELICAN ROUGE group 

 
 
 
MARCH 1998 to NOVEMBER 1998: Operation Manager, the « Johny Fox » Irish Pub, Paris 4th  
 
 
AUGUST 1996 to FEBRUARY 1998: Seminars and Banquets Sales Executive, Hotel Holiday Inn Paris-Orly 
 

 
 
 

TRAINING 

 
2006 Management Workshops  
2007 Hiring Smart (by Regus) 
 Deliver a constructive feedback (by Regus) 
2008 Build a high performance team (by Regus) 
2009 High Management Skills – Delivered by Creative Centre of Leadership (5 days) 
2010 Leadership Workshop (by Regus) 
2014-2016 Modern Greek Langage courses (Ecole Hellenique de Paris) 
2016 The fundamentals of Taxation (3 day course - Elegia Paris) 
2017 The fundamentals of Accounting and Financial management (9 day course -BGE Yvelines) 
 
 

IT SKILLS 

 
 On a daily basis: Word, Excel, PowerPoint, Booking tool, CRM, Invoicing tool… 
 At ease on Outlook, Internet  
 
 

EDUCATION 

 
1996 Maîtrise de Management hôtelier, ESHOTEL, Clichy, French 
equivalent to a Master’s degree in hotel  business 

1994 Diplôme Universitaire Technologique « Sales techniques & international commerce », University of Paris XI 



1992 Baccalauréat B (economics and social sciences), French equivalent to the Higher Leaving Certificate, 
Boulogne (92) 

1991 Graduation Diploma, Xavier High School, Appleton, Wisconsin, USA 
 
 

LANGUAGES 

 
French: mother tongue 
English: fluent  
German: notions  
Greek: A1 Level 
 

HOBBIES 

 
Cultural tourism, Sports (Ski, Dance) 


