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`


105 Gomti Nagar Lucknow
U.P - 236014
Subodh101089@gmail.com

                                                                                                             Mobile-8090635501,7007614322                                   
	Objective


To work in the private sector and make innovative and creative changes in the field of Market Researcher and B2B Sales in Ecommerce & Health Care Industries (Corporate Clients & Market Researcher) where my leadership and management skills will be fully utilized.
	Profile


· A gifted, progressive thinker, well-groomed and skilled in the art of client handling and their need 
(operation) with a wide range of experience attained from working in a demanding environment.

· Self-driven, aggressive professional with an eye for detail and a focused approach to any challenge.

· Capable of working with deadlines, with no supervision and quick to grasp new ideas and leadership as well as additional responsibilities a committed team leader
· Team Handling and giving them suggestions for achieving their targets.
	Organizational Experience


INDIAN ODYSSEYS TOURS & TRAVEL.  (Feb 2012 – january2014)
Work as a B2B Sales Executive with following responsibilities and duties-:
· Domestic tours packages booking.

· Meeting with corporate companies, and exist clients.
· Preparing Costing of group tour and industrial visits.
HOTEL MYRIAD HOSPITALITY PVT.LTD.  (13th Feb 2014 – March 2016)
Work as a Banquet Sales Manager with following responsibilities and duties -:
· Corporate visits and attending meetings.
· Banquet Booking & Room Booking through online portal.

· Make proposals for clients and costing of Banquet & Room Accommodation service.
· Doing Corporate Tie-ups for business development.
India Mart Intermesh Limited (10th April 2016 – June2019)

Work as a Sales Manager with following responsibilities and duties -:
·  Meeting with corporate clients for business development.

· Fixing the time for presentation and workshop for the promotion of the company.
· Live Presentation to client regarding company services.

· Team handling and complete team member’s  targets which are given him by company
Jio Kivihealth (Netmeds Market Place Limited) (4th July 2019 -Till)
Work as a Business Development Manager with following responsibilities and duties -:
·  Meeting with Doctors & Hospital Tie-up for Business Development.
· Fixing the time for Presentation and Workshop for the Software demo and details of Net meds & Kivihealth (Doctor Application) . 
· Live Presentation to doctors and pitch them software packages according to his Clinic & Hospital 
Needs & Specialty wise.
· Live meetings and attend medical seminars and conferences.
· Onboarding Hospital & Clinic’s and give them training along with his medical staff.  
	Professional excellence summary


Highly qualified and confident Market Research (Operation & Sales) professional with good experience in the field; Expertise in Communication skills; Outstanding relationship building, training and presentation skill In-depth knowledge of office administration and corporate marketing.

	Academic profile


· B.A from V.S.S.D College (C.S.J.M) in 2009 with 57%

· 12th (U.P Board) from C.S.J.I in 2006 with 55.6 %

· 10th (U.P Board) from P.V.M.S. in 2004 with 58.7 %
	Computer proficiency & skills


· Microsoft Word, Microsoft Excel.

· Excellent communication skill (both written and oral).
· Strong client management skill.

· Excellent time management and organizational skill.

· Excellent managerial and business planning skill.

· Excellent leadership skill.

	


	Personal profile


Name



: Subodh Kumar Nishad
Date of birth


: 10th oct 1989
Gender


: Male.
Marital Status

: Married.
Nationality

           : Indian.
Religion                             : Hindu.
Languages known
           : English, Hindi.
Hobbies


: Traveling.

Address                   :13 B /105 Makdi Kheora Kalyanpur Kanpur (U.P) -208017
Place:

Date:
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