AVA ANDERSON

Sales Executive

ava.anderson@email.com (123) 456-7890
LinkedIn

WORK EXPERIENCE

Key Account Manager
Oracle Corporation

September 2018 - current Redwood City, CA

e Analyzed market trends to spot business opportunities that made
for a21% increase in market penetration.

¢ Directed negotiations with key accounts to secure long-term
contracts, resulting in a 17% increase in contract renewal rates.

e Developed and executed sales incentive programs to motivate sales
teams, boost sales performance, and improve team morale.

e Managed a portfolio of key accounts that increased annual revenue
by 34% and exceeded sales targets by 16%.

Regional Sales Manager
Salesforce

October 2010 - August 2018 San Francisco, CA

e Employed sales forecasting techniques to accurately predict
quarterly revenue, resulting in a 96% forecast accuracy rate and
improved resource allocation.

¢ Integrated Pipedrive CRM system with Salesforce to streamline
lead management and improve sales pipeline visibility.

e Automated lead nurturing campaigns with HubSpot to increase
lead engagement by 36%.

e Led ateam of 10 sales representatives, achieving an 18% increase in
team productivity and exceeding quarterly sales targets by 29%.

Business Development Representative

Cisco Systems
July 2007 - September 2010 San Jose, CA

e Used data analytics tools to analyze sales performance and identify
areas for improvement.

e Managed pricing strategies to maximize profitability, which
achieved a 23% increase in average deal margins.

e Expanded assigned territories, resulting in a 24% increase in sales
coverage and improved customer reach.

e Leveraged CRM systems and data-driven insights to drive sales
strategies that increased sales revenue by 31%.

Redwood City, CA

CAREER
OBJECTIVE

Results-driven sales executive with 13
years of managerial experience, seeking a
sales executive role at Adobe. Committed
to leveraging Adobe's cutting-edge
solutions and market leadership to
deliver exceptional value to clients and
achieve mutual success.

EDUCATION

Bachelor of Arts in

Business Administration

University of California, Berkeley
September 2003 - April 2007
Berkeley, CA

SKILLS

e Sales Forecasting

¢ Sales Funnel Management
¢ Sales Cloud

¢ Pipedrive

e Salesforce

e HubSpot

e Territory Management

CERTIFICATIONS

e Certified Sales Professional (CSP)
e Certified Sales Executive (CSE)

o Certified Professional Salesperson
(CPS)



https://linkedin.com/

